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TRACTORS – SKID LOADERS – PAY LOADER – CONSTRUCTION – FORKLIFTS 
COLLECTOR TRACTORS & EQUIP. - COMBINES – HEADS - HAY & FEEDING EQUIP. 
TILLAGE – PLANTERS – ASST. MACHINERY – TRUCKS – TRAILERS – FARM MISC.

Our Annual Year End Auction Event will be held at the Wieman Auction Facility located 1 mile south and 
½ mile west on Highway 44 from Marion SD on:

WEDNESDAY, DECEMBER 9TH    8:15 CST
Lunch by Presbyterian Church Ladies

50 – 60 TRACTORS (2WD, MFD’S, 4X4, TRACK TRACTOR); 60 – COLLECTOR TACTORS; STATIONARY 
ENGINES; ASST. OF VINTAGE MACHINERY; PAYLOADERS; SKIDLOADERS; FORKLIFTS; EXCAVATOR; 
LOADERS; SKIDLOADER & LOADERS ATTACHMENTS; 25 – COMBINES; CORN HEADS (4 – 12 ROW); 
FLEX HEADS (17 ½’ TO 35’); NEW & USED HEADER TRAILERS; GRAIN CARTS; GRAVITY BOXES; GRAIN 
VACS; AUGERS; CONVEYORS; ROUND & SQUARE BALERS; MOCO’S; SWATHERS; RAKES; MOWERS; 
BALE PROCESSORS; GRINDER MIXERS; ROLLER MILL; FORAGE EQUIPMENT; MANURE SPREADERS; 
PLANTERS; DRILLS; SPRAYERS; FERTILIZER EQUIP.; TILLAGE EQUIP.; STALK CHOPPERS; MACHINERY; 
SNOWBLOWERS; TRUCKS; TRAILERS; VEHICLES; ATV’S; MISC.

For Full Listing & Pictures Visit Our Website or Call 605-648-3111 and We Will Send You A Full Ad.

Auctioneers Note: A portion of the Auction will be available on Proxibid.com for online bidding with a 
2.5% buyer’s premium with a max of $ 750.00 per item. Another large interesting sale! Bring a friend, 
come prepared.  Misc. items start @ 8:15 w/ 3-4 rings.  Machinery starts at 9:15 AM sharp with 2 auction 
rings all day, 3rd ring @ 11:00 will sell augers-vehicles-trailers-trucks.  South Dakota sales tax will be 
charged.  This ad is subject to additions and deletions.  All consignments must have been approved by 
the Wieman’s.  We have excellent loading and unloading equipment.  We appreciate your business.  We 
are in our 67th year of selling.  Honest and fair treatment to all.  Financing and trucking available.  Sorry 
we are full!  Come Prepared to Buy!  If you are driving a good distance – call to make sure your item is 
here. (Welcome to the “Machinery Mall of South Dakota”). Our Next Auction is February 3, 2016

WIEMAN LAND & AUCTION CO., INC.  (SINCE 1949)
MARION SD  605-648-3111 or 1-800-251-3111

AUCTION SITE:  605-648-3536  or  1-888-296-3536
EVENINGS:  Richard Wieman  605-648-3264  Mike Wieman   605-297-4240

Kevin Wieman  605-648-3439  Derek Wieman  605-660-2135  Gary Wieman  605-648-3164

LARGE AUCTION

Let The Broadcaster & Plain Talk 
Make Cash For You!

Broadcaster and Plain Talk private party 
classified line ads are now FREE for 30 
words or less. If you need more than 
30 words, don’t worry you still won’t 
pay alot. A 31-word ad is only $.90 and 
the cost only goes up $.50 per word 
thereafter. 

Let The 
Broadcaster 

and Plain Talk 
Make Cash 

For You!

Place your ad by calling the 
Broadcaster/Plain Talk office 

at 605-624-4429 or by stopping 
in at 201 W. Cherry Street today!

Broadcaster & Plain Talk private party 
classified line ads are now FREE for 30 
words or less. If you need more than 30 
words, don’t worry you still won’t pay a lot. 
A 31-word ad is only 90¢ and the cost only 

goes up 50¢ per word thereafter.

Place your ad by calling the 
Broadcaster/Plain Talk office at 

605.624.4429 or by stopping in at 
201 W. Cherry Street today!

IRRIGATION SALES & SERVICE
Irrigation PVC, Wire Installed, Well Drilling - 

Domestic & Irrigation Pump Installation
WATERLINE & ELECTRIC TRENCHING

Tree & Concrete Removal, Site Clearing, 
& Ditch Trenching

ALL TYPES OF DIRT WORK - FREE ESTIMATES
Bobcats • Crane • Dozers • Excavators • Grader

Grain Trailer • Scrapers • Side Dumps • Trenchers

Vermillion, SD (605)670-9567
Hartington, NE (402)254-2568

Licensed in SD, NE & IA

Grain Bin Dealer

Holiday Early Deadlines
December 29th Edition

Deadline is
Wednesday, Dec. 23rd at 11 a.m.

January 5th Edition
Deadline is

Wednesday, Dec. 30th at 11 a.m.

The Broadcaster/Plain Talk 
of� ces will be closing at noon 

on Thursday, December 24 
and closed all day 

Friday, December 25

The of� ces will also be closing at 
3:00 on Thursday, December 31 and 

closed all day Friday, January 1.

Happy Holidays from all of us at the...
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 Let Our Family 
 Business keep yours 

 in the go with:

 Cox Auto Cox Auto  1007 Broadway Ave. • Yankton • 665-4494

 • Farm Filters  • Hydraulic Hoses • Bearings & Seals

Dave

RAMSEY

Dave Says

Is loaning or
 giving helping?

BY DAVE RAMSEY

Dear Dave,
The guy who has been 

my best friend since grade 
school recently asked me to 
loan him $5,000. All I have 
in savings in $5,000, but I 
would be willing to give him 
$1,000. The problem is that 
while he’s a great friend with 
a good heart, he’s always 
getting himself into binds 
when it comes to money. Do 
you think I should give him 
$1,000?

Israel

Dear Israel,
If I were in your shoes, 

and I was going to give this 
guy a fifth of everything I 
had, I’d want to know it was 
going to save his life. From 
what you’ve said, it sounds 
like he’s just out of control 
with his money while you’re 
trying to save. That being 
the case, I’m not sure you’d 
really be helping him.

If you want to gift your 
friend some money, then do 
it. But there’s no way I’d tell 
you to give him everything 
you’ve managed to save. And 
I certainly wouldn’t do it as 
a loan.

Ask yourself if you believe 
deep down in your heart that 
giving this guy $1,000 would 
truly be a blessing to him or 
if, by doing it, you’d be act-
ing as an enabler and basi

cally just funding more 
of his stupidity with money. 
From what you’ve told me, I 
think there’s a good chance 
the answer is the latter. And 
if that’s the case, you can be 
a much better friend by say-
ing you love him enough to 
not ruin your friendship.

—Dave

CONFIRMATION OF PAYOFF?
Dear Dave,

After struggling with it for 
several years, I finally made 
the last payment on my 
Sallie Mae student loans this 
week. Do you think I should 
ask for a formal letter stating 
that it’s officially paid off?

Angela

Dear Angela,
Congratulations on finally 

kicking that old woman out 
of your house! It feels great, 
doesn’t it?

Sure, it couldn’t hurt any-
thing to write and request 
formal confirmation that the 
book on your loans is closed 
and everything is paid in 

full. You can do this through 
email so you’ll have a record 
of contact, or you can send a 
certified letter, return receipt 
requested, through the post 
office. That way, you’ll have 
a record they signed for it.

Following up on paid-off 
debts is always a good idea, 
Angela. You don’t want the 
hassle of possibly having to 
deal with greedy or incom-
petent collectors sniffing 
around three or four years 
down the road and no way to 
prove you’re free and clear!

—Dave

* Dave Ramsey is 
America’s trusted voice on 
money and business, and CEO 
of Ramsey Solutions. He has 
authored five New York Times 
best-selling books. The Dave 
Ramsey Show is heard by 
more than 11 million listen-
ers each week on more than 
550 radio stations and digital 
outlets. Dave’s latest project, 
EveryDollar, provides a free 
online budget tool. Follow 
Dave on Twitter at @Dav-
eRamsey and on the web at 
daveramsey.com.

By Rep. Kristi Noem

It might surprise many of us, but there are 
a lot of people out in D.C. who don’t seem to 
know the difference between South Dakota 
and North Dakota.  I know my counterpart in 
North Dakota often gets the question: “Is that 
the state with Mount Rushmore?”  No, that’s 
South Dakota.  For me, the question is: “Are 
you the state with all of that oil?”  No, that’s 
North Dakota, but while North Dakota has 
all that oil, South Dakota’s corn and soybean 
production plays its own role in America’s 
energy security. 

Every year, South Dakota harvests more 
than 400 million bushels of corn and 100 
million bushels of soybeans.  These com-
modities provide a pathway toward North 
American energy independence that can 
help boost our economy and our national 
security.

Today, about one-third of the petroleum 
used in the United States is imported from 
foreign countries, according to the U.S. De-
partment of Energy.  Most of this petroleum 
is refined into gas or diesel.  Especially with 
conflicts arising in energy-rich areas of our 
world, the need to decrease our reliance on 
foreign fuels grows every single day.  Now is 
the time to double down on domestic energy 
production, but unfortunately, the Environ-
mental Protection Agency (EPA) is looking to 
let off the gas.

In early 2014, the EPA proposed new 
Renewable Fuel Standard (RFS) volumes.  
These volume requirements, which impact 
corn-based ethanol and biodiesel alike, tell 
refineries how many gallons of renewable 
fuels should be blended into our overall sup-

ply.  This gives both farmers and consumers 
more certainty and greater price stability.

The EPA’s initial proposal was very disap-
pointing, as the agency moved to significant-
ly roll back our commitment to ethanol and 
biodiesel.  Not only could this curb produc-
tion, but the move would send the wrong 
message to investors, risk jobs, and threaten 
the creation of more developed biofuels.

I, along with a bipartisan group of 30 law-
makers, reached out to the EPA shortly after 
their announcement.  It was important that 
they reverse course. 

When the final numbers were announced 
in late November, the RFS remained beneath 
the levels I believe are appropriate.  Nonethe-
less, the EPA did adjust the requirements at 
least slightly higher because of the pressure 
we put on them.

Especially at a time when the Middle 
East remains so volatile, our commitment to 
homegrown renewable fuels should not be 
in doubt.  While the EPA is backing down, 
I am not.  In recent weeks, I introduced an 
extension of the biodiesel tax credit.  This 
legislation would ensure that domestically 
produced biodiesel was given a $1-per-gallon 
tax credit through the end of 2016. The legis-
lation has bipartisan support and I’m hopeful 
it can be wrapped into an end-of-the-year tax 
extenders package.

My number one responsibility is to 
keep the American people safe – protecting 
economic opportunities comes in at a close 
second.  By throwing our support behind 
homegrown fuels rather than foreign oil, we 
are accomplishing both and creating a nation 
that is fueled by South Dakota in the process.

Fueled By South Dakota

SIOUX FALLS – U.S. Attorney Randy Seiler and Krista Heeren-Graber, executive director 
of the South Dakota Network Against Family Violence and Sexual Assault (The Network) an-
nounced today grants of $25,000 from the HopeLine® from Verizon program to further rural 
advocate’s victim outreach throughout the state of South Dakota. The announcement was 
made during the first day of the Sexual Violence Institute Conference, Dec. 2-4 at the Sioux 
Falls Convention Center.

 The majority of the Verizon grant, $20,000, will be used to help cover travel expenses 
for advocates who provide outreach and services to victims/survivors of domestic violence 
and sexual assault and their families in rural areas of South Dakota. The remaining $5,000 is 
underwriting the Dec. 2 conference luncheon for more than 250 attendees who provide pre-
vention and other services to those individuals impacted by sexual violence.

 “Without rural advocacy, there would be few options for services for victims of domestic 
violence and sexual assault,” said Heeren-Graber. “Each year, advocates travel over 85,000 
miles to provide services for victims/survivors in 66 South Dakota counties, of which 40 have 
no local services. This grant will provide critical funding so we can insure these services 
continue. ” 

 Seiler added that, "Providing safety for South Dakota families is a top priority, and this 
grant is incredibly helpful to the advocates who deliver those services. A victim's address 
shouldn't dictate whether they receive services, and rural outreach is a vital component in 
reaching those folks. I commend Verizon for being an important partner in these efforts."

In 2014, rural advocates provided 4,368 individuals throughout the state with services.  
Those services included:  victims’ children; legal support and 
accompaniment to court; criminal justice support with law en-
forcement and courts; crisis intervention through crisis phone 
calls, crisis counseling and crisis shelter; support with sexual 
assault exams; counseling/support groups and adult victim 
groups; transportation to appointments or to safe shelter; and 
victim advocacy.

Since 2011, Verizon has provided more than $107,000 in 
grants to The Network in South Dakota. Previous grants fo-
cused on prevention education for teen dating violence.  From 
March 2011 to November 2015, 500 presentations were offered 
to 12,594 student’s ages elementary to college across the state 
of South Dakota by member programs. Presentations covered 
healthy relationships, dating violence, bystander intervention, 
and resources for help.

Verizon Wireless has supported domestic violence aware-
ness and prevention efforts over the last decade through 
the company’s award-winning HopeLine® phone recycling 
program. Through HopeLine, Verizon collects no-longer-used 
wireless phones, batteries and accessories, in any condi-
tion, from any wireless service provider. Phones that can be 
refurbished are sold for reuse and those without value are 
disposed of in an environmentally sound way. All proceeds 
benefit non-profit shelters and organizations that focus on do-
mestic violence awareness and prevention. For more informa-
tion visit:  www.verizonwireless.com/hopeline.

The Network programs offering rural advocacy include: 
·         Aberdeen – Safe Harbor
·         Brookings – Domestic Abuse Center in Brookings
·         Flandreau -- Wholeness Center 
·         Mitchell -- Safehouse  
·         Pierre -- Missouri Shores Domestic Violence Center 
·         Redfield -- Family Crisis Center 
·         Sioux Falls -- Children’s Inn 
·         Spearfish -- Crisis Intervention Services 
·         Vermillion – Domestic Violence Safe Option Services
·         Watertown – Beacon Center
·         Winner -- Resource Center for Families
·         Yankton -- River City Domestic Violence Center 

Verizon announces Hopeline Grant
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