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Call your local Morton Construction Center Today:

605-368-2511 • Sioux Falls, SD

Machine Storage  |  Farm Shop  |  Farm Office  |  Seed Storage |  General Farm Use |  Livestock Facility

Build Pride, Build Equity, Build Quality

800-447-7436 • mortonbuildings.com

Join us for our three-day Building Value Days
Open House February 11-13, from 8 a.m.–6 p.m.

• Biggest sales event of the year

• Free building feature or upgrade with building purchase

• Expanded range of affordable building options

• Discuss your building project with your local Sales Consultant

• Refreshments provided

Now is the Best Time to Buy!

Building Value...
Through the Generations

Free gift available during the BVD open house only, while quantities last. To qualify for discount, order must be placed between January 1 and February 28, 2010. Pricing and
products subject to change without notice. All transactions are subject to credit approval, applicable taxes and other terms. Certain restrictions apply. Country Craft only available
in select locations or geographical areas of construction centers. ©2010 Morton Buildings, Inc. A listing of GC licenses available at mortonbuildings.com/licenses.aspx. Ref #324

60' x 16' x 120'
• 30' Alumasteel Door

• Walk door

• Skylights

Starting at

$53,000

Special Building Value Days Prices

42' x 16' x 60'
• Energy Performer Shop

• 24' Overhead Door

• Wainscot

• Walk Door

Starting at

$57,150

“Abracadabra!” 
You’ll find instant cash, when you sell through the Classifieds.

Sell Your...
Appliances,

Sporting Goods,
Auto, Furniture... 

and more!

15 Words 
Reaches 13000 Homes!

$8.80
30¢ each additional word

over 15 words

605-624-4429 • 201 W Cherry • Vermillion, SD 57069

DDeeaarr  DDaavvee,,
I want to buy a foreclo-

sure. How do I go about it,
and where do I look? I’m
having a hard time making
anything happen, because
it seems like the real estate
brokers are buying them
up before I know they’re
available or have a chance
to look at them.--  JJeeffff

DDeeaarr  JJeeffff,,
I used to buy and sell

foreclosures for a living,
and for a while I ran into
the same trouble you’re
having now. It didn’t take
long for me to realize that
you need to be the first one
to talk to the person who’s

suffering the foreclosure. It
can almost be a first-come,
first-served situation, and
you need to beat a path to
the person’s door in a
hurry if you want a chance
to make a deal! 

Another problem I
noticed was that a lot of

the people who were being
foreclosed on owed lots
more on the house than I
was ever willing to pay.
Plus, it’s really tough to get
a short sale worked out in
the two or three weeks
before the foreclosure actu-
ally occurs. So, I started

looking for houses that had
some decent equity in
them. I’d leave it alone if
the house was worth
$110,000 and there was
still $100,000 owed. But if
you’ve got a situation
where they owe $100,000
and it’s worth $300,000,
then we’ve got something
to talk about!  

Once you find some
good possibilities, cut them
out of the local newspaper
or legal publication, then
go to the courthouse and
look up how much each one
of them owed. That culls
about 90 percent of them.
After that, I’d just drive
over and talk to the 10 per-
cent that are left. I found
lots of good deals just talk-
ing to the owner before the
foreclosure sale took place! 

——DDaavvee

IT ISN’T THE SAME
AS CASH

DDeeaarr  DDaavvee,,
My wife and I bought

some furniture a while
back on what we thought
was a 24-months-same-as-
cash plan. The original pur-
chase price was $1,600. The
other day, I got a call from
a collector saying that it
was actually a 12-month
plan, and the balance is
now $2,800. We looked at
the contract, and it was our
mistake on the length of
the plan. Still, that makes
the interest rate about 30
percent. Is there anything
we can do about this? --
RRoobbeerrtt

DDeeaarr  RRoobbeerrtt,,
This is one of the rea-

sons I tell people to stay
away from “same as cash”
agreements. You may not
have agreed to a specific

percentage rate, and I’ll bet
it’s something less when
you factor in the time
before and after the 12-
month period ended. Still,
I’m pretty sure that when
you signed the contract you
did agree to have this thing
convert to a financed con-
tract if you didn’t pay it off
in 12 months. These kinds
of deals are really scummy.
Not only have they charged
you interest since the 12-
month period ended,
they’ve also back-charged
you interest for the entire
length of the contract!

These same-as-cash con-
tracts are a bear trap,
Robert. They’re designed to
screw you over big time.
You can try to dispute it,
but I’ve got a feeling you’ll
lose and have to pay about
$1,200 in stupid tax on this
one. Lots of people think
they can pull one over on a
company with the “same as
cash” deal, but stuff almost
always comes up—even if
you don’t misread the con-
tract. I’ve said it a million
times, Robert. If you play
with snakes, you will be
bitten!

——DDaavvee

* For more financial
help, please visit daveram-
sey.com. 

DAVE SAYS:

Looking to buy a foreclosed home

Rita’s
Purse-o-Nalities

A wide variety of chic &
trendy purses & jewelry.

Hours: 10 a.m.-6 p.m.
Monday-Sunday

Yankton Mall
2101 Broadway

Yankton, SD
605-260-8362

purseonalities@live.com

Say

“I           
       U”

with jewelry

Say

“I           
       U”

with jewelry
Now Taking Applications

FOR 2010-2011 SCHOOL YEAR
2-Bedroom Units

(1 block from the DakotaDome)

DakotaView Apartments
605-624-5642

DakotaView Apartments

APARTMENTS FOR RENT

ENHANCED EDUCATION CREDITS
In the past, two alternatives non-refundable credits were available for post-

secondary educational expenses. The Hope credit was available the first two

years of post-secondary education and the Lifetime Learning credit applied to

an unlimited number of years.

For tax years 2009 and 2010, the Hope credit has been renamed the American

Opportunity Tax credit. The maximum credit is $2,500 (up from $1,800) and

the definition of eligible expenses has been expanded.

For more

information on

this credit or for

any other tax 

related questions,

contact: 
7 Court St., Ste. 100, Vermillion, SD • 605-624-4142 • Fax 605-624-4480

dchickering@williamscpas.com • aallison@williamscpas.com

Alli
Allison

Dave
Chickering


