
    Few drivers start 
thinking about resale 
value when driving 
a new car o�  of the 
dealership lot for the 
� rst time. Still enam-
ored with that new car 
smell, drivers can be 
excused for not think-
ing of resale value as 
they put the pedal to 
the metal and speed 
o�  in their brand new 
ride. 
   But it’s never too ear-
ly to start protecting a 
vehicle’s resale value, 
especially if you hope 
to recoup as much of 
your vehicle invest-
ment as possible when 
the time comes to sell 
your car or trade it in 
for a newer model. � e 
following are some 
ways motorists can 
protect the resale value 
of their vehicles from 
the moment the dealer 
tosses them the keys.
    • Keep all mainte-
nance records. New 
cars typically do not 
require much main-
tenance. But drivers 
should keep records 
of all work and main-
tenance done on their 
vehicles, even if that 
work does not extend 
beyond routine tune-
ups or oil changes. 
Keeping maintenance 
records shows pro-
spective buyers you 
prioritized taking care 
of the vehicle over the 
years, and that makes 
the car or truck more 
attractive to preowned 
vehicle buyers who 
want to avoid buying a 
lemon or a car that has 
not been taken care of.
    • Don’t overlook 
looks. Looks can be 
deceiving, but new car 
buyers who eventually 
plan to sell their vehi-
cles should do all they 
can to keep the car 
looking as new as it 
did the day it was � rst 
driven o�  the dealer-
ship lot. Much like 
homeowners bene� t 
when selling a home 
with curb appeal, a car 
that looks good gives 
buyers the impression 
that it was well taken 
care of. But a dirty 
car or one with lots of 
dings and dents is a 
red � ag to preowned 
car buyers.
    • Keep a clean inte-
rior. New car owners 
typically maintain 
some strict rules with 

regard to food and 
beverages in their 
vehicles. A� er all, no 
one wants their brand 
new car to succumb to 
stains or spills. But the 
longer drivers have a 
car the more lax they 
tend to become with 
regard to allowing 
food and drinks into 
their cars, and that 
can ultimately hurt 
the resale value of the 
vehicle. Maintain a 
clean interior whether 
you just bought the car 
or have driven it for a 
few years. Much like 
an impressive exterior 
leaves a lasting impres-
sion, a clean interior 

that has not succumb 
to co� ee stains or 
muddy boots is more 
likely to impress buy-
ers than a car with an 
interior that has seen 
better, cleaner days.
    • Drive defensively. 
It’s not just what you 
do to a car but how 
you drive the car that 
can a� ect its resale 
value. Driving defen-
sively reduces your 
risk of accident, and 
an accident-free pr-
eowned vehicle is a top 
priority for potential 
buyers. But driving de-
fensively also reduces 
wear and tear on your 
vehicle, as over time 

constant stop-and-
go, aggressive driving 
takes its toll on vehicle 
engines and other 
components.
    • Periodically 
examine the vehicle 
history report. Today’s 
preowned car buy-
ers know to ask for a 
vehicle history report 
before buying a car. If 
your vehicle history 
report contains any 
suspicious or inaccu-
rate information, you 
may be forced to sell 
the car for less than it’s 
worth or delay sell-
ing until you can have 
any issues corrected. 
� at won’t necessarily 
happen overnight, but 
you can avoid dealing 
with a host of issues all 
at once by periodically 
examining the vehicle 
history report. Any 
discrepancies on the 
report can be brought 
to the attention of your 
insurance company, 
who can then work 
with you to correct the 
issues and restore your 
vehicle’s reputation.
Resale value may not 
be foremost on the 
minds of new car 
owners, but the earlier 
buyers begin to factor 
resale value into their 
car-care routines, the 
more they will bene� t 
down the road.
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Brunick
Furniture & Flooring

1100 West Cherry Street
Vermillion, SD

Monday - Friday 9:00a.m. - 5:30p.m. 
Saturday 9:00a.m. - 3:00p.m.

Find us on 
Facebook.

605.624.8688

October 1 - 
November 9, 2015

Carpet  |  TIle & Stone   |  Hardwood  |  Laminate  |  Resilient  |  shawfloors.com

Retailer Area.
Customize this space for your sales event. 

Suggested information:  Store Logo, address, 

phone number, store hours, additional special 

offers and/or message, etc.

FLOOR NOW
SAVE

TODAYTU

FLOOR NOWFLOOR NOWFLOOR NOW

No interest for24 MONTHSor savings up to $500

 On Purchases With Your Shaw Floors Credit 

 Card. 24 Equal Monthly Payments Required.

*

**
on select Shaw flooring.

  *  Offer applies only to single-receipt qualifying purchases. No interest will be charged on promo purchase and equal monthly 
payments are required equal to initial promo purchase amount divided equally by the number of months in promo period until 
promo is paid in full. The equal monthly payment will be rounded to the next highest whole dollar amount and may be higher 
than the minimum payment that would be required if the purchase was a non-promotional purchase. Regular account terms 
apply to non-promotional purchases. For new accounts: Purchase APR is 29.99%; Minimum Interest Charge is $2. Existing 
cardholders should see their credit card agreement for their applicable terms. Subject to credit approval.

** © Shaw. At participating retailers only. Minimum purchase required on qualifying first quality styles (including Tuftex products.)  
 Material only, excluding trim, pad and underlayment. Limited styles available. Pricing determined by retailer. Ask your  
 salesperson for details.
     Minimum Purchase Quantities: $100 Coupon: 50 sq yds carpet, 500 sq ft. hard surface. $300 Coupon: 100 sq yds. carpet, 1,000 

sq ft. hard surface. $500 Coupon: 200 sq yds. Carpet, 2,000 sq ft. hard surface.

Offer applies only to single-receipt qualifying purchases.  No interest will be charged on promo purchase and equal monthly payments 
are required equal to initial promo purchase amount divided equally by the number of months in promo period until promo is paid in full.  
The equal monthly payment will be rounded to the next highest whole dollar amount and may be higher than the minimum payment that 
would be required if the purchase was a non-promotional purchase.  Regular account terms apply to non-promotional purchases.  For 
new accounts: Purchase APR is 29.99%; Minimum Interest Charge is $2.  Existing cardholders should see their credit card agreement for 
their applicable terms.  Subject to credit approval.
©Shaw. At participating retailers only.  Minimum purchase required on qualifying first quality styles (including Tuftex products.)  Material 
only, excluding trim, pad and underlayment.  Limited styles available.  Pricing determined by retailer.  Ask your salesperson for details.
Minimum Purchase Quantities: $100 Coupon: 50 sq yds. carpet, 500 sq ft. hard surface.  $300 Coupon: 100 sq yds. carpet, 1000 sq ft. 
hard surface.  $500 Coupon: 200 sq yds. carpet, 2,000 sq ft. hard surface.

*

**

HEATING & COOLING
920 Broadway, Yankton • 605-665-9461 • 1-800-491-9461 • www.larrysheatingandcooling.com920 Broadway, Yankton • 605-665-9461 • 1-800-491-9461 • 

Save up to $2600
on a qualifying

Call Larry or Jamie 
for complete details

Home Comfort 
System

with utility & 
manufacturing rebates

Financing Available

 “Get Organized - Stay Organized”

 The Neat Freaks are here to help! 
 We offer assistance organizing any room in your 
 home from your attic to your basement. We can 
 eliminate clutter, provide storage ideas and tackle 

 paper pile-up syndrome to ultimately simplify 
 your life. 

 •   Need to clean out your home or garage? •
 •   Do you have TOO  MUCH  STUFF? •

 •   Are you feeling overwhelmed? •

 Phone:  (605) 760-3223 or (605) 760-3224
 Website: www.DiscoverNeatFreaks.com

 Contact us today to set up your 
 FREE personal appointment.

�������������������

 Organizing
 Downsizing

 House Cleaning
 Decorating Ideas/Painting

 Personal Assistance - Errands/Shopping

home improvement 
& car care

Fall

How To Protect Your Car’s Resale Value

    Few things can be more frustrating than 
jumping into the driver’s seat on a frosty 
morning, turning the key in the ignition and 
failing to hear the engine roar to life. Frigid 
weather can cause trouble with a car’s battery. 
Some drivers do not understand why, but get-
ting the facts can help people avoid having to 
deal with dead batteries on cold winter days.
Cold temperatures wreak havoc on batteries 
because they slow the chemical reaction inside 
of the battery. Batteries work by combining 
lead plates with lead dioxide and sulfuric acid 
to create electrons. While batteries can func-
tion under myriad conditions, the cold weath-
er tends to  degrade high-quality batteries and 
may render subpar batteries useless. � e cold 
weather can cause the � uid in the battery to 
freeze and lose function. A battery that is fro-
zen will not hold a charge, and, as a result, the 
car won’t start.
    � ere are various ways to protect a battery 
from failure in the cold, and some of them 
involve taking precautionary measures even 
before the arrival of cold weather.
* Assess the age of your battery. If your bat-
tery is old, now may be the time to replace it. 
Batteries di� er in how long they last, but many 
last anywhere from � ve to 10 years. If your 
car is still running on its original battery and 
your card is several years old, it may be a good 
idea to get a new battery before the arrival of 
winter. Battery size will not necessarily provide 
better starting. It’s important to buy the correct 
battery for the make of your car, which can 
usually be found inside of the owner’s manual.
*  Verify that there is no corrosion. Corrosion 
can prevent a car from starting just as much 
as a worn-out battery. Corrosion is caused by 
a faulty connection that allows battery acid to 
escape and corrode surrounding areas. Regu-
larly inspect the battery to keep abreast of is-
sues that may cause corrosion. Carefully clean 
away any corrosive residue that has formed 
and make sure the battery is correctly seated.
Cold weather can sometimes wreak havoc on 
vehicles. Knowing how to skirt trouble with 
your car’s battery can keep your car on the 
road throughout the winter.

Car Battery Care In 
Extreme Weather


